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FOHBHbOEWB2B~Y—4 5 4 v ZHEHD

BN T
——H—VEZ2F3IFrruyvy s (SDL) oI H—

o E

1. EU®IC

KISLOHME, CNFTOBB~Y—4 714 > FHH CRIEVTX Lho7-H5 %, H—
s RFIFUb - a Yy RMMOFNCLT, TX0FEHToEW] B2B~—7 714 ¥ 7 ¥
BN T DOl BAENRLZ EIZH 5,

(F—T—F)
B2BY—%4 547, ¥y—EA3IF v huyv s (SDL). fiifEdal. Gk a.

Jov—Yaryiv”

A - B (2011) 12 X7 B2B (Business to Business) ¥ —7 7 4 ~ 7 &1, — M3,
PR Wb, ATBUHEB 2 EOMBRIC X o THER S| -2 (¥ VA ZW) ox—7
TAYTThHb, TORNRLELLEMIEDOTLHAICH2, THIIE [HHENEE | [
%L ORI [0 2E8 L b & v 2H Lo E»H 5, ZhITH LT,
B2C (Business to Consumer) Z{HBEHMA LWL L T2, WH LofMEIE HEREEAL [H
FEM L [IEAE 22 BB & FIBT | (2D (H - BB 2011, p. 5o TDXH I, B2B & B2C T
ROV HAA R D BEE AL & Bt D B IIiE 7 & O T B O IEARFEE: b #
72O —r T4 Y7 FEORELEEIN TS,

B2B~Y—7 5 4 ¥ 7O TH LM X 2 GFEEE 2 R0I248HH L 7-D1%, Copeland
(1924) TH Do ZDHLIXS  OMIIHGRMIER A S Nl d o 7% 1960 U % 5 &
B RO TFROPET Webster 512 & 2 [HLAREEEHATHER] 28R S 1 5 (B2 2007 p. 1o
L2l BT (BEAE OBETHA N XLZ2HML T, EOLIR~—FrT4 v 7T
FeBERT 00 2BRICEET), YT (BT 74V —) OMBME~—FrT 1~
FIGEHRED LA L THL P E W) FIZOWTOR AL T I LS hTwirn:
W, ) FLEWTEEOMEMEHZHAT 52 EXWNETH -7 (FEH 2002 p. 98). DY

KD B2B~—7 74 ¥ 7O EXREL7zb DK 1, THb.
1980 4EfRIC 2 B &y MM C R 2 B2B G (045 ETH 558 ) T & B\ F & oMk
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1 | -tz |
5B 1ORERE
L(%%@E) B2Bv—4 71 > 2 DAt 1

K1 B2B~Y—/7 71 > J Dl EHH
HidllL © Pacenti (1988), Business Marketing, THEIET]. SRR A (15
EERKR R [B2B~—4 71 ¥ 7] (2000 p. 25 X U EEHINEE)

MEAEH I CESZ2H T2 [HEEHEF IV (Interaction Model) ] A5, IMP (Industrial

Marketing and Purchasing) RSB EN DL Z L 12h 5, IMP #ROERIE, 780 F&

HOWFOFA4 7 FEROGH P OIEE ). TOBSITOMRIITEY FEHWFOY AL 7 Fi L

DELCHEIDOAY PT—=Z7IHIERL T o7z, L L, HES05HIEH  FTEEMDEY F

EHWFOA Y NI =27 0ORIZELFE), ZOHMAOPTHED S 4 7 FTHEUZFHRI A v

MU =27 THEZHIENIABD S A4 7 FIZBEK L, TO#dH Y 9 5 &) HEZERRICDH

5 EDFEDEH SNz IMP 2ERIZ. B2B~Y—7 7 1 ¥ 7 IR~ —7 74 ¥ 7 OHA

AL, EHICB2BICBIT 2 HBAEY IS 2% — € AR TR, iz 7

ObALELZLIEDOEERAIBH L MICBV TS ALERE R L2 AL I EHNT

&5,

L2ALZIOIMP %23 -5TLTH, BZBIZBWTRHEINANG |70t A% 3P4 5 LT
TV —ADOERELTNDE, ZLTHRBIOFZEICN AT IUI%R S 2 WD 2 B AL
TWwa,

1) B2B & B2C iE A —Afiftif v b7 —2 (B2 WIMHMHEES) FICH D ke 2 B R
THIDVT W5, ZNICH22b 5T, B2B & B2C 2 jlHOHR L, Zhd oA
WORH N2 H T L AR X)L Lav,

2) B2ZB¥EDL I, KPFWBLUHEEY HEAZEL) 242y M7 —27 Lildh b, £

bbb o3, TORHEHICHz2 [BREDILYY | 2aiEB L &) &k s M
B2BY—7 74 Y ZIWZIAEL 2\ &) 200N D B IMP ikl B2B O Btk
PENEBIC BT A Ay T =2 OfFfEEL Ay T —=2ZI12BIMT %580 FEOWFERICBIT A
HAEHDIRB ) AZOWTIEFE R L7225, HEZZD ST Ay PT—2OHIZB2BD % v
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=2 2 WETHETICRES LD o720

A3 TIE, B2B & B2C okt &tk K O B2B R IC B 2 i iHBE A 2 b UHET S
IR Ay VT =2 OfFfE, 2B F 22 ETB2B ORGITALLZFHLOFMETREE §
LT L — ADE~NDE—H%E, y—Y 2 - FIF v -2V v 27 (Service Dominant
Logic, VATFid SDL & MER) 12K 2 2 LT, BAMT I L2 BHLTWh, adliH7 L —
LA DREHENR—ZIZSDL # BINT 500, ROY 7 v a Y THHTLI & & Lz,

2. ¥Y—EX - RKIF+>b-0OY v 7 (Service Dominant Logic) OBEE Z D
AJREME

R LHH LD N =2 & LT $ % SDL W L oRFEN R S5 %D D 0»
SRR D LT 7 5 =12 b RAET 2R AF VI L 2 —E AT A~ND Y 7 & TRk
% Vargo & Lusch (2004) 12X WI_E &7z, SDL OENRT WS HIE, fe 57 o v 2
RO h a2 2 & THEG L2 20ROV E, #@HTE 2 FROHMOIL S,
Wl 5o

SDL AR FIERD 1205, AN S WIEH b LICZNSMoRBE T o 213, BFKEEIC
LAMfELAO T u AL LTRETHIEHNTES, EWIHRllH D, SDLIE, FEkED
LR T - A IOk r — A WA DHEHKO 7Yy X - FIF v b-u Iy
(Goods dominant Logic, LLFiZ GDL &IER) 2B s 2 EET L TWhH, R, 4
7 v F&ER (KRG EORTEORNEEEIR T Mlifli & 550720 D8 & FAT73 5 DICHE
%b0) OXWEERTHEH LD S, MERIAEAT2EBOBNERCTH L4 T v Mg
P (AFORFVRMH#AR L) 2EBL (Vargo & Lusch, 2006 p. 43). 2871+ A NH T
C2&WEMEEZN S 7253 MlifEILEl ] %2543 2 RENHA L LTSRS Nz, 2D
R, SDLIE~—7 74 7 - ATV AV MEMBH ARSIV -4 —X =TT 1V
T T a 2] L) BIRINIEEIC L > T OoAOPICEET 2% 277 (Logic,
W) BIOLV YA A2MET LI LI LD TH S (Varo & Lusch, Gustafsson, p.
2957). SDL O FREmI8 X, T 9 Vargo & Lush S SDL @ [FEARRFTHE] Z Lk, Z DA
FRICH T 25tk 4 RinE 2 2S5 [HEZME ] TEA TV S RIS FEPR O
% (R 2010 p.66)

SDL &, #—EREFNVOREZYR L2100 [FEARFIR] (LHD 8O0 LRI NT
2106 EHAEIZ 111225 TWd) 2EKLTWw2D (F1E2ZH). PTb 4 >0HANIE SDL
DAL #ZTHT, SDL D [AB] £ E¥h5 (Vargo & Lusch, 2014, 2016  FFER p. 17)%

B2B~—7 74 ¥ 7 OWAAMGRSEET 2 MR TIE, B0 FEFIHECTRECHP Y —
CAZZHLI2H6ZNTRGNIBEFR T L 2D, Z2ORBICVDRE T HYAPFAET HO0H
MO GRE SND 2 3P, Thbbh, A OZINE 2 WIS E D 5 a2 R
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F1 H—EXRIF> Oy 7OERNFIE (EAHE)

HifE 1 (RELL) | = ADPLIROFEARIELE (basis) TH 5o

HiE 2 HIH 2 SIS IR DI AR He i 2 R 2 7 < § %0
Hi$E 3 7y I — AP D7D DIEEFETH 5,
T 4 FRT Y N EFIZEIERIN A T 4 v N ORI RBIRTH S,
i 5 FTRTORFZ, =Y A (service) BHETH 5,

HifE 6 (RBL2) | fifEIIZEEZECHEBOT 7y -0 Lo THIHA NS

_— Ty — iR 5 2 L IETEY, MMIREORIE L IREICBINT 52
& LLOTELRN,

i 8 F—EARLDE 2 TTIE, JER AL TR ORI TS %,
W9 (RH3) | TRTOMHIBMT 75— ERFENT 7 ¥ —I3RFEREETH 5o
T 10 (AE4) | I 2R & o THIMAIZ»OBIR A E N 5,

HifE 11 (REL5) | AlifESL AN 7 7 & — 235G L 72 & HJERCY] 28 U CTiis s b,

(WPr) Stephen L. Vargo, Robert F. Lusch (2014), service-Dominant Logic: Premises, Perspectives,
Possibilities, Cambridge University Press. #+ F43@ (B, HERIEA - O G
[—ERx - FIF U -uly oLl (2016) FCHEHE  p. 269 5 5 FHEEIE KD
T2016 AEBUENE, 500 [AH] Z2&T 11 Ot E Tl s h T2,

Pl V) [ ICEREHTHZ L THITT S GDLEMTH > 720 MENIIT 75 —7 +
O—OffER . ZIEMT 25805205 775 —H— VY R X 2% L o, BR
BB L7 =7 74 Y70, 20% I3 flifizmo s 2 e 2 HIgE L3R
ML HETHLE LTIRIDLDATH -7,

CDXSH% GDLEMEZRHT 2 B2B~—7 74 v 7 OMAFHGmIE, BERET O A0 —
T < BIME 2 R0 M4 A B AHEST 3 2 B BRBIC W ICHEAT 5 OO0 % FHH
T5Z LV, — T, SDLIZEE (HWF) 70t 2O SONRAMifiE & 8 F i1 i %
HTTBY, T2 L TRETZHEOMbEID 5 VIZFHII IS W25 T O AV H %5 b
DHEONE LV ECHECREL, HHT L2220k E 2 b, ZORDRGEL TGN —
AELTSDL 7 7u—F 2T LE L7\,

3. SDL M#EAICE N . B2B Y =77 1 > JIEERDIBA SMEIEARISIE D DD ?

Z 2Tl SDL % B2B IZ#H§ 5 Z & T, GDL IC#o < fitsk o B2B BliaAta 2 % ME 1
PUZHD K DA SDL % B2B BHRICILIR L & 9 & LBREIZE 2 R— A IZFE 2T 2k L
L7z £33, 6k B2B Bl Cla ik C & e h o 7255 —ORE, [B2B & B2C o 3k@tk -
Witk | 2 SDL TENZIFHFHICUETEX 50, Thbo
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3-1 B2B & B2C M@ (FEkE)

Vargo & Lusch (2010) &, A= 2 MMifEG1ES. M E 2 MEOEEE & e d 2o 7o
SAIFT BB L I L (Vargo & Lusch 2010 p. 181), T Z &5 SDL Fi$t 9 [9X
TOMEWNT 75— ERFENT 7 ¥ — 3B EMEHETH L] EkL72, ThiE, §XTO—
B OEEZ Y. A BAER. 1R LE) ORFHRKEUIMETH Y. Mifiz (ki) Al
THEVWHIEBOHWZESOGEREGOY — AR AETH S (Vargo & Lusch 2010 p.
181) T & %Ik %, SDL i 7 (il 2 B IR FET 5 L DADPREITIY—F T4
v EENnD (Vargo & Lusch, 2014, 2016 1 p. 84). &\ iz iU, RIUIMYBEGRME 2 MRS
572002, REHEIIN L il RET A~—7r T4 ¥ 72k 5 R EBE LRI
% b7\ SDLEIHE 8 TId~—7 7 4 ¥ GBI & T 0L o (HEOM%E) &
DBRPEICHE N Z U T TV S, HEHZOBEBR S HWIE Ay b7 — 7 NORkL ER»S
WEEZTILIERRMT L, INHICK), AEFLHEZOX NI R %D, B2B &
B2C OB 2 E W 2 a3 A LERIEIFE LA LD TH 5,

SDL OB IR BMED A S 2 HTHZ L 22T, HHME CORMfE) > 7 b
THZLIIHbD. B2ZBUIRTHZ L, 7 I 4 XY —Diftdrse ) FLEHWFOMHITH—
YA (i ad) %8 U CifigEo 7o v 21285975 (Lindgreen et al, 2012 p. 209)
ZETHb, 20E) FERCTOMINZHEGRZHEYT 2 L3 Y A 2 B OMifEa Gz 3
ft9 5 LTI 2 E Z B 7- LTw5b (Lindgreen et al, 2012 p. 210)s 215 DFw#EIZL D
[K1] TRLZGDLEMO~Y =77 14 ¥ Z7I21E B2B & B2C OfER 2B i %0,
SOICHBAREND 2 LIl b,

32 B2B AT LOERK () v M7 —UiEE

SDL 1324t & MifEALE DM 2 15T AN B I URFENT 7 & = — 2L T
iR E T 2 RETH DL L 2R L LCHEmERERAATEZ, 775 —LIZHNER ST
ITENT 2 REN 2 IRFET 2 FARTH 5o Wi L BHRMEASTE DD WT, §XRTOT 7 ¥ — 0% i %
AT 5 (Vargo & Lusch 2014, 2016 FBER p.65)c A2A(T 29—+ 728 —=)IET7 27 ¥ —
PO T 75— MEEH LTSI EEZRL TS, TRXTOT 7Y =34y T —7 %3l

THED L VMBI E, 7277 - L EEIHAGD SHAT A I ETX
IRAIG A DTERE A 72 S o

SDL Cld. Z#&» 5 %5547 FEHRE I 70 LN VOFEHNT 70 —FI2 X > THITs
LI ENOWIE LI YAXT Ay 7 BMEMEHET 77 —Boty T —27 TRZ %2—#5
TL» %, fliffidziss (B%) 2%  OHRE» S EFMGT 22 LI DV EBT L. £
D7z, ZHERHTOVT VLMD T 7 ¥ — b HGAR, HATHE I FRE Z > % SRR,
P—UERXRZLTH—ERDORBIIET 2T RTODDIEAN> T oz, Lo TH—E AL
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P—EZADLWTRTUTALND [EIFHAEE] ERM DT FLHOWFORLR L TR

HERELEL) OFMICEHEEAEINSLZ LIk > TWwo72 (Vargo & Lusch, 2017 p. 48) .

SDL DA 6 (AP 2) M2 E 2 ECHEEOT 7 ¥ —12 X o> THICHAI SN S
. A2A DS ERBLCV5, 2F ), 7275 —0OBNT AT ADPMEIIORD) 2FH
£ 2 e Tl A S, FREZT 7 ¥ — DT Ah A Gb a3 N5 2 & T, ifliAEEmT
R HED T ONS [XR] 2SN T AT ADBE SN S (Vargo & Lusch,
2011 p. 181)c T b B, TRTHOT 7 ¥ —IFFHEARMICEFHA & ¥ — & A2 8 U Clifi
HAZEVELTHWDLDTHAS (Vargo & Lusch, 2011 p. 182).

L2 L7255, 20 A2A OiRENZ Vargo & Lusch &2 [#EIIZHIZ L L ~ v 2§t

(Vargo & Lusch, 2011, p. 182) &9 Gk 215 T a' MO 5N LTHIF L0

D2OTH5bo

1) Bix 0TI b I T0s (HoHVIE, SRTWBEHICRZS) WFRREZH
FICHAGHLEDZ LT, L) EPRIIREREEAEALTIE (p. 182),

gl EZ & 0 B 51213, AW 2R L 20N R 5 wv e v ) LR S,
TACHLE T 2 B (B ZAE, EAAFZEIC & 2 REIT0Y 2o PR R B B WIdIE~ —
T4 v BB AR, BHBRETES MR WHY R L) OFRIGTEICEOE R D,
ZOHE BTS2 &

2) =TT AVITHEmEY =TT A 7 FEBITH LT, AMEI A A TR e A &
A3 HHARB BIZE 7278 —DRRW AT e oA EE L HEE DX
W77 %) OFRTHAS (Vargo & Lusch, 2011, p. 182),

Lidwz, 20X L5 E/-l 2203/ LTH. SDL 2VUET 20 BBRO L v M7 —
ZIFERENTH L7720, 2y VT =2 NETREBSNS BARN LR Ta 2o [t
LWV pT, BRI ARSI LD, UKL, SDL IS X % [filifiE LAl ]
Tt 20 b E HIfT L TEEL 2220088, [F—YAzay 2574 ] & [HE]
RIRTBICEL, LTFTIECO 200 OWTEHL TV ZEIZT %,

33 [¥—EXTIAYXFL] & [HIE] OBH

AR L72X 912, ¥A4Y T4 v 7 GMHEMERIEHMTII R T 7 8 =BT s 4%y b7 —
ZWNTEZ S (Vargo & Lusch, 2017 p. 48), D4 v bT— 213N L L COEEKE TIX
%l EHOFREM A2 DEFEFRBE L Vo 72HNE D B, F£4 DO LNV TEKT 5%
Mz FWET B4y NI =27 OHEFEL Ay P T =2 ICBVWTHYBEINDE KL DT 7 5 —DE
WOT v TF—= 25 WRIZH T DOWTEHBKT 202052028 Twab (Vargo & Lusch,
2017 p.49)0 DAY FT =2 VAT AORBMBBYTHCHE T 2HEZHL, VAT A48
fEL B A B OTEFRDFRIZEATY C &) FifAdH % (Vargo & Lusch 2010 p. 185),
ZLTCIOYAT ANOEFHRE LY — AR L, L % HHE 3 5 k4 Riz3 o
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[HIEE] Thab, Lw) TEZERT 5.

Vargo & Lusch (2017) X2, [HIEE] 137 7 % —DfF8 232 L, » 5 Wik
L CHAAN % 5 2 BETFRREICT 2 BH L B EN L BE8TH 5. B HbOITHICTKE
W ELG25 [HE] LZ20 [HEFRY DN T 7ar A ] &, BB MRS 2%
HHRICHFEE G2, 1203 v A7 4 (BBR) LLTOUKEET AT LIZ% 5, Vargo
& Lusch iZ, TOXHIZ [HIELZORYRDIZL > THREITONIZY AT L] & [H—
YALaY A5 4] E4fHF7e (p.49),

SDLO7 L —27—=271%, HlEEHY—ECAZI VAT AZBMNTEHIET, ¥—F7 T4~

B 2 AR 2 5 &2 BRI T 2 FBREAT A2 LIh ), GtkoEi~L >
BRLI LoD TH %,

KDX2aryTlE, TOSDLOLV Y AT, B2BE W) AV F 7 A MIBWTEBENS

MBI D75 7 574 AFEIMLHMENE 2 LR 200, BHLTWZEIZLV,

4. B2BO> 77 X b (Mk) (CH 32 MEXAEITZ 770 X (Ei%) & SDL

B2B W) ar7 s A MIBWTAELLMEILAIOT T 7 7 4 A% SDL THHL L) &
EEIC, BMICHEHET A0, MPEOES, [Fy b= ] R [Tay2T74] Lvo
TS DR O MR E P SHE R 3 5 BARMEDO KN, TH A (Marcos-Cuevas et al, 2016 p. 97) .
ZDO—F T, SDLENR—RIIB2BY—Fr 74 Y7 OMELZEEL L) & LT 7%
FiZiE, BARtoRImE ) BELME A, KRT a2 [ ([ZH) #LA 7EHFZE D
T 5. KX Tl FTINHOEKNLEANIELBN L2 LT, SHRED L) REHR
ZEMTAHIET, EOLRLIHOFMNM EEZENLH, BEfL T ZEE LA,

4-1 R-A 3235 (Resource-Advantage. BiREIIEH) OBREH S

FFSDLICEM LT, B2BICBITATT 25714 20 [WHL] L& A5 & LB
L LTCHunt D R-AHGRZDHITHLIEDNTE L, TNIEHF 7 ut X & ELEmIICiiv
HwmTH 5o
R-A #id . SDL B 2 (R L7223 RIIR 25 % 5,
R-A HEROFBIE. REPSMEEITFEELLPCEROREEZHBMAL, KT utv %
WEBHN L THIARBHPALT O AL LTL LA TEMRBOMAICH S (Wi Pl, P6BL
712%%%) (Hunt, 2013 p. 285), HE¥MNOFERIIWEEL (HoHVIdzay) OWifr L L
BICHELIRETHS L TWT, SDL ofi$ 10 (AF4) [lifEIZZ 5 & > THICHA
W OBREMHR SN S| &L —HT 5. REOBRFTIIAEETRENPDORELRIALD
o 55 (Hunt, 2013 p. 285) & \»% R-A Bl Wf#IZ, SDLAI#E9 (ABL3) [§XC
DHEWNT 75— ERRENT 7 5 —IZBFEHREHETH L] L —HT 5. 51T, BRETHESE
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F2 R-AEFROEANFLR

P1 TRIGEFXMTIIRATH Y, EENTRETH VBN TD b,
HBEHHRIANTEETH L LFEKEIC, TOAFITIEIT A M2 5,

P2 R-A HFHOBT 2 HEEM ST, BRI SN TV TRERLEDOMD /N1 X —
HINng)

P3 ANE OB, HIRSMA & o HOARRKILTH 5,

P4 SEHMIZ, BN EST+ -V ATH S,

P5 BEBHEILEETH D LI, ZOATFIZIEI R 2D h 5.

P6 giﬁm’éiﬁci‘ W - YR - - AR - RERD - . 2 L CRBREEN T

P7 BIRIZEWICRET, 2OBEICIZIX S0 hs L WIEMELE LTV,

AT AV POZRENT, WO L THMET A, WIEEAIE, EIRL, FEITL
FTBIEERT) 2L TH D,

P9 BHOTLANF—RJIAGHZISRBI L, 4/ RX—Y 3 VINENTDH 5.
(M) Shelby D. Hunt (2013) “A general thory of business marketing: R-A theory, Alderson, the ISBM

Framework, and the IMP theoretical structure” Industrial Marketing Management, Vol. 42, pp. 283—
293 p. 285 7 LA,

P8

LRBIWERSRE L FREEET S L &I, REOHP L PG W TEELSRELY &
#7935 (Hunt, 2013 p. 285) Z k1. SDL Oui 6 (2B 2) [MliffidZi® & &L BBO T -
F—DXoTHIZHAIENG | LHETH L.

R-A B2 REARBH L X, HEFH L EEOW G OERIARETERB 052 &
ZHIIRE L. BB BN BB 7 + —< v A2 EANTIRE D L OETH S
LR END, MBFERE VI REANZERT S LT, BI85 3G 2 A @A H
bo ZDI2H, FRFEH 70 AL RF L LTHONLZDOTIELRL, SFSFERY
AT7ONE ST ST RBMOMAREL LD, TNOEELRHE ZOMAAEDLREIZLY,
¥ THEEERSL] L) BRI T THELRREE = — XIS T & 5 g0 52
FIHWEEIC Do Lo Ty REEFEN (HHVIEY—ER) OMELITTIEZR L, BRI
LB SN AF VRS EOMILERICE I LBWKEETTELDOTH D, TDXH
2. R T O ZA08EE X0 [iHk] LE 9 L L7202 Hunt ® R-A B0 L 72 5k
Thbo

4-2 SD (Service-Dominant) &[@ (Orientation) DD S

WIS, 7T ax 20 AL NZH ) HLA 24 2 offge & LTl Karpen S OHF%¢ (Karpen
et al 2012) #HIFHZ LN TE S, Karpen 51, SDL O UL 2 B A&, il SL Al o 8% 2
AMEEFEAE & v 9 B9 A ARG D —BEIBE S D — DI > TP B T L Lz, MifiDflE%
PEHHRIFIE A 20Ty 7L LCHERRT A& & LT [SD &M (Orientation) | %M L
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7z (Karpen et al 2012 p. 21), SDL Ok & g B A E I HE T 2 & TH 5 [k
AR T BEARPE T T Se Wl AR 1T+ 5 >~ &R I[N (Process Flow) 11235 H L7z (Karpen
et al 2012 p. 22) D TH 5, Karpen ST L 2 2 [0 #4L] T 5 L THEIRS L L2075,
T =T B 600 [MEEHRD] OFETHo72 (K3 Z2ZBM),

CHUZ LD, SDL OFEAREHE S5 [T RTOKEFIZ—E A (Service) FHETH L] 13, H—
CABHUZ L o> THZIZ K o TW A EBEOR N Bla, HE 2 & ofiifi 2 3225 L CivE$
% 2 EHUREIC % o BRI, AlifE LB OBEEC BT 2 i3 DO BNIAM A O S [ HEEE (B
W) b TL T RERKEEOMEFIZED X ITRILO D2 BFT
5T ENEEI LD, REOWRMATENIMMA T O 24 E U THE 70 AIZAD AAK,
Karpen 523 5 22 LM EAEHRET) L RBERIC L D B A 2RI b0 L LT L) BAm
WL ENEDTH 5,

Karpen 5 DIRAKDEHBIZA Y LRV DT L —27 27128 % SDL OIS EEZF] & TUF,
BlEOWIEE RIS BT ) &L ZOMEEEZH L2 L7cE TAHIZH L. L LADS
5. 6 DOMENERABEININ U R E G L Tniwnizd, wilifbd 2 2 LW tE 9.
SCHR I O B 8 2 FERE S 5 72D IS FEREIIFZE DL 2EPE B i (Karpen et al 2012 p. 34) LT
W5,

3. 6 DOPEFRREN & T DA

(B3 1 MEARRED) - @B L ~ov)
MR ICBIHE S 2 MG 70 2B L OZ O, % OfE Lfifif v b7 — 2 I128d % /5—
Fr—=(T727%—=) ICHLT, WHrLEALERELERE O ZHHT HH)).
(871 2 AMEAEAIRED) © BAERTEL ~L)
BB LCHE A Y T =228 23— F— (7275 —) LOHKNORAD ., BN 2
DTV CHIRRIE L ERK S NS,
(&1 3 MEAEMRED : 3L ~ov)
BEBLOMiEA Y b7 =228 58—+ — (7275 —) 12 LT, RIETHEERTIEIZ
WHETATE T 2 MIRREE)) & 2]/ SN 5o
(B 4 MHEMERREN - =87 —=x ¥ b (REZES ML) LX)
BEB L ER Y T =2 XSS B8— b F— (T2 5 —) AFD, K|BPED L) 2T,
EDL)BNETTDONLONPZIET 5 2 & 2RI Ak L B S b,
(&1 5 MEAEMRED - BJE (GElE) L)
WEB LUMHEA Y b7 =2 IXBNT 58— F— (7275 =) OFXTH, FHLTH#R (2
WITAIE) 2HR LT FHORNEZMESETO L 70t AT SHE 217 ) Milkie ) & g5 S
N5
(81 6 MIEAEMRED @ LRI L ~v)
BB LA v b7 —212BINY H8—bF— (7274 —) IZF LT ¥—EXA7T0 L A%’
BT BERC, T OMMERDP B SN, Y — 27 0 it e B 4 TRE S ¢ 2 ik
A EER SN Do
(197) Ingo O. Karpen, Liliana L. Bove and Bryan A, Lukas (2011) “Linking Service-Dominant Logic and

Strategic Business Practice: A conceptual Model of a Service Dominant Orientation” Journal of
Service Research 15(1) pp. 21-38 pp. 25-30 & 1) §EHRIN4E,
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4-3 A7 IV -HFEICLD [MEHLE] ERMEDOAA

Marcos-Cuevas 5 (2016) &, SDL % ~X— 212 L7z B2B I2B ) A filifE 341 7 1 & 2 %5
E THIRMBESICH o Twa ]| Lotz RAL, 2O LTBBOI Y727 XA FTELS
TR A%, WOHhD [HFTY) =] KT L & TEMMEEZRA TN D, P,
BT ) TS L CH B OMEAI S 7 0 2B BERERICT 78 A LT, MiflA R Rk
WTEBREINLOIHAEERZREYELIT) S EIWEA L. T4bb, lifidtal 2 B4kt
T 5012, MEALE D72 DICEHRA ZRAET 2N EETH S (Marcos-Cuevas et
al, 2016 p. 97) VI DTH 5B, RFEEWmM (HDVIEY—ER) PEEOMEHHIHENEH
ARG T A2 L2k o T L ILITMMERB O ZHFET 52 2 LATE S, Z O, ififl
JEANZ. 1) ARSI, 2) WOOCHERSEIS, 3) BUAHIRRSIE & ok o ks (R
iR, DLl 3 oo (K2) TRET 5.

B2B % v U —ZNOT 7 & —ZIGBHIPA A BRE S TRET 5 2 LT, filifEglE T ot R
W55 2 EDSTREIC R ) . S OSSR U Tl fE LA OB % 0 3R LA A &
N5 X 912% % (Marcos-Cuevas et al, 2016 p. 98) &\WIHIDTH 5,

Marcos-Cuevas & (2016) 3. EFKOFLMBAMERTH > - BEOMA. T b HME [FE))]
EUTD2005455b08 LTER LT, 121F. BENBOF— LT [FRWLY] %<
AL, 20 [ 2B Tifi Al 2 EBICERT 20, 39 1213 HERCTA 77
REATICE T, B EMER). £ L CHIBRNERIC R b7 R - R 27 ikl s s L
72 (Marcos-Cuevas et al, 2016 p. 98), % L CHijuzk L7z Karpen & (2012) 251k L 7= kg
WA EAERRED 28 L <. ifELAI OB L EBIITONE T A2 RO 3ODH T T

2 Marcos-Cuevas 52L& % B2B ¥ X T LFBEDA X —2
(HAT) Rk
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x4 HEDT ST IDIESE

75 7T ADP

#EpH (Dimension) (Examples of Fiak (description)
practices)
HE AL Gk HLRSBr T A D 72 60 D TE O UL &
(R I NS D% 2% (coordination)  (Co-diagnosis) ARIL. 74 77 OEK & H#4,
NDERy FT—2) TAFT7THL a3a=r—varodfFrH
(Co-ideation) 5. 74 77 DR & BT
74 77 OFHii
(Co-evalution)
AHE FHA v WE& & ARk o B3
(ifESEI A+ 7 7V ¥ 71k (Co-design) F 77V yZoRfEOL Y LiksE
W B S % R E oo gk Tz — ANy 7 Ot
7) W7 A b THREH L AIE L& ~—7
(Co-testing) T4 v 7. BIUHBEHROLE L
A
(Co-launching)
il AL L3 A I V=), B, EHEORHIE
(Bll 7 S N7 Alfil & 445 L (Embedding)
HEFF9 5 7200 O EE & 4k

AR B9 % AR AT E))

(W) Javier Marcos-Cuevas, Satu Natti, Teea Palo, Jamin Baumann (2016) “Value co-creation practices
and capabilities: Sustained purposeful engagement across B2B systems” Industrial Marketing
Management Vol. 56 pp. 97-107 p. 100 7 & & FRIN4E

V=2 (R4E2SHR) HBELLOTHS,

FTBBOIVT 7 AMCTHRENLMELADOT T 77 4 A1 1) [HEAAL] 12X Bk
ERHICL TRy VT —2WNEBIET2Z 0013 0T 5. Z0OWIC2) [EBUL] T4bb,
LA SN OEREZIGEL, TS X ) ETTH2WEN LB E N LY ORIEDSFELT S
Nbo TOLET, RIEIZT T 7 T 4 AOMBIESL LT T 7 7 4 22X o TEEIZE ) 1
SN MRS B 7200, 3) [HIEAL] PFEITENE, b 3208 T T —h K
EN D B2BICB LA T T 7 7 4 AT H4ME Ay T — 7 NOIRWHIPT
BHIND A5 LAV TOMEAER, # BEBE/RERX-ZZ, 2y bT—=2X2ZMT 572
¥ =ML Al % H48 L - MIEGH 2 iR 2 & &3 b, 2o EClifidtalZ HigL
7o BN & MR L. BRI ICAGME 2 Bl 3 5 72D121E, B2B Y AT ANOT 7 & —
W CTOMBERE L FATB L OEIR L ZHEPOIT 2 UM A A Z X LR EEE %D T & RIS
% (Marcos-Cuevas et al, 2016 p. 105) .

4-4 fEERFEICH D [HREE] OR=LS

B2Boa 527 A NTREAINAMEILA 7ot 20 HILICHkA 724 4 o5 & LT,
Kohtamiiki, Rajala (2016) & D% %2 HIFT LI LA TE S, 5 IXK3 D@D, B2B TEH
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B=%/
a1—Y—&H

1—-H—&FTD

MEHAZEES 5

Y774 Y —DffERED Y774V~
HRALELZRES 25 =%

1-¥-—%[TO
(e & (RET 2

REERRNEED
HAEzRES 2E=%
V774V —DfEERED

BTN = HELEABET BER
OffifEIRER/o TS E PR E/
% F o ff(E I ] RERROME

BERBRIMHED
HAERES D

X 3. flifEfealE £REEICHFZT 72— DE&E
Marko Kohtaméki, Risto Rajala (2016). “Theory and practice of Value Co-creation in B2B systems” Industrial
Marketing Management, Vol. 56 pp. 4-13. p. 7 Fig. 1. 7> & 4% 3RN4E

ShB1HENR 7ot 2% [MlifEdta) ] & [EEARE] © 2 825T % L FERI,. 2 2235
TETIY—% [WT7I74Y—] 2o [HFE] BIY [2—H—] 1200 T. L) BAEY%
P % A7z, (Kohtamiki, Rajala 2016 pp. 4-6) MifHIEZRIET 7 ¥ —M oL@ H e U T
EFEEESN, MEEAREH SN EICE > TOARAIINDE L) bIFTH L, L
PR U CEBT A MMEILAIE . W% S— b — TR T E DMERE TH 5 L FikE
ERFEREETRHTLAY VAZRIFLCWDEDTH L, 2F 0, HEAHEIZSDL 7L — 24
T=271ZBWTC, 777 —OWBENHBICERT 27702 LTH LI TS Ew
Zbo M3 INOHTIAX—LEHEB LMD R T — 27 KV & — OB LR HBERE .
it LA &l fEfE g c B A IEAEED 7 7 & —BEH S ZHE L Tw5 (p.6).
EREAEEL 754 Y —0&HE, 7atA, B, $—E¥2AZLTY Y a—Y 3 riZBi
LEEROIEZE) BREAREL, 794 Y — L HFROMEEHIC L > THEHSINS &
WibNd, ZLTZEO—HTL) BELNV.2) FA4XYT 1 v 7 BKRES) vy bT—2,
4) TATVAT A, INLEEBBMLTE [HEOLIR] ITBWT, 2—F—%£F., o
AF =R NT—, BT, BOFEELT7 75 —BTOMEEHICE->THAISh 2 2 &h
% (Kohtamiki, Rajala 2016 p. 9)o Z ® Rf#7%* 5 Kohtamiki, Rajala (2016) &, [JL[ApE 1L
754X — OMEIREOMEICSINT 2 RGBT L, i AR & 7T 4 ¥ —p3dk
AR R AT IRICEE T 2 ] (p.9) EHi@mOT T, TS OM&EZK4 TRLZ,
YA & A & S ICAEART BB DT 5 27 5 14 AZHizo TLERF A7 ALK
AT TH 2 Dh ZN Mt L72TE TR L2 SRR O Hik2SHh 5 L b b,
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| mrmmgorsern |

MEREICH T EIRFA O/ 2 i iE

—>
S \
EEAED 100 | #RrEcsysmRoEN |

B2BIZ 1T 2 (A

| EE DA N

RESEE D A 1BRA 1 O 34 - {6 B {M{E

FRICET 5 5P E

4 fHERIED - DHENB2B 75 77 « ADERK
Marko Kohtamiki, Risto Rajala (2016). “Theory and practice of Value Co-creation in B2B systems” Industrial
Marketing Management, Vol. 56 pp. 4-13. p. 10 Fig. 2. 7» b &Z UM

5. SWZIC~SHDIEBHEARAMBITT

SDLOL Y XZELTBBOELEEEHZ 5L T, HANB X OB (Parties)
& AlifEEZ LRI S bEHO b & BEREGVERESNLG Ay P77 ELTRAL I LD
WREL 2 bo BRZD Ay b T =7 OHITIIREHBEEDZML T2, $74bDH Vargo &
Lusch lR7= X512, [T XTIEB2B] %D TH5S (Vargo & Lusch 2010 p. 181),

L2L%ahs, BT&/2X9 2 SDL I SN TIE A, Hina ik LEMT 572
DOL Y ADEAZHI OV Y 7 THb, TORDMBENE L BERERE L W0t
LA IRHPAIC % 20 BIEM R FATIEM S 2O T THMREL T2 1EEPLETH 5,
ZZIT. SDLOLV Y A& HWT, B2BY =77 4 v 7 TR S NLiELEIOT T 7 7 4 A
Z [E] L) &3 akk4 BRI S T & 72,

NS DEEGRIED R LFET 7228 EOERIZZ KA b DO TH DH, MAFH%EEZ b ->TLT
bWELRIEIN TR WHEDND L, ik, B2B & B2C. WHORETu - A IZH LN
% [Hdt] OfFfFEEZW ST 5T LI LTWA25 B2B & B2C o [l 374
bH [REEM OAfMEILTHEM OMEIIFE ST 5] LWV I OWTHGE 7 L— A Ilafd 5
CTEIIEIL TR, W) HTH D,

Kim LTI, COMEZBERTL0E2D [F235 )] £ LT, Alderson ® [%Z%] #
BERFRHT 5 LA RBICIREL V.

Alderson (1957, FFaR 1984) 3.~ =4 7 4 ¥ ZHEIET 2 4~ OMHOERTIZ AR L T\
VEROIFHAZAET 2 ERBO~—r 74 VIR TH S (p. 69 FI:R p. 76) L4
L =774 Y 7IZBWT, R, B TAORH. ThHdXTo7TatA e
) RMADAE SN 00 %R L2 EEEEZ TR L 72, W2 TAMERIZE L TOARZHR



THIRMER R —E YA A - YA AR — #1775

ZHDOTIE R L MoZHEE &L W& L LT, Alderson (1957, FKER 1984) 1,

Y= T A IRROETREBUZEREFHTT 2720120 %% (Transvection) ° &\

ISR R LTz [RRER] iE’mﬁ‘%(FlowmgThrough)@ CCTT VR LIRELTW5h,

=TT AV TRRO—F O SO~ EIRT A 2 LIZHRICEE L T b (FER p.

95)o T4, HIRORRETH U BN E R 2 HEE OFILOERD 5 andii 2 W12 L #H;

FOEBN B =T T4 Y TIEBThH Do € L TRIEEEY D RSB OTFICICHE L7k

5ehE9 % (Alderson 1957, FBiR, p.105) Ll XTwb, 2F ) [RL%R] X, EMHr 5%

Bomz B THEZOFTE TOTRTOWEH Z/RL, B2B & B2C oM 2 HiK$ 5 —H

L72#NEE 2 D TH bHo THIC K D fifHEH O FFOHIRHDTREIC 2 5. S 512 Alderson

ORY (BRI~ —7 714 > 717 %] OBEIE, Y TREMNISH S 7z GDL AR X — 7

TA YT RBBLT, HWERALZOROMMREZHRT S22 L 2R LTWw5S (Alderson

1957, FER, p. 96)

SDLOV Y XL s TRAOLNABZBY =7 T4 Y7 D%y b7 —212, Z® Alderson
D [ 3R] AR SN BRI BT B MRS OB EH 2 F =0 & LTEML, B2B~—
FTA4 7w BRI T AHMNOECEGE ERICHEE L TW I %2, REOFRELE
LTEHBOMEEZH#ED TN T L L Lz,
pE
1 B2BY—77+4 7 [HEM~—r 74 7 ) [EEMS -7 T4 7] HDwiE, [EV%

A= T4 7] ELMEN S, EE - B (2006) A% TWIhd &R MkERIc Lz~ —

TTA VT THDe KRR MDOL L OB D B A5, A WHEEL BTG ORMEISHEET 5 2

EWEMTH D] (pp. 1-2) LiBx5B X HIC, A TIIHFHEOERIIMEE LT, [B2BY—
rr4 vl LTwa,

2 Hadjikhani & LaPlaca (2013) &, Copeland DIBEDZZMFHIICFED SN L B2BY—7 T4 Y 7D
R, ENERISHL LD L T2 FTI0ELMLEOEHZHRL Lz LBRTWD, ZDZ2H M
HAEUZHBE LT BFHEmOERNEHICE 27 T4 Y7070 THAH I LEML T
%o GHM RV RN — A OFEIE R FEAARD 5, IEGH TR TH 2 I E % OEIR

LI TH D, 2F ), BZBOBMEHRELHNDH 20 IETFHTE LV ETERT S (p.295),

3 ZOMOIEANTZ4O0 [RE] »OE#INIODOTHL GER p. 17). 20164EBUE, 50
o [AH] 25T 11O E THEI LTV S,

4 SDLAMIZMTHENTIE RV E W) HEFTF L% %\ Achrol and Kotler (2010) (&, [H—
VARMMRZ 2L IAEWT, = ARLouYy 7 5 oAThs L9 ICERT 2SN AT
LOEMERTH S, WG, R Ay P -2 2 HICRZ2 X 10T 5 8E5H 5] (p.
330) LABRT, EFLEZVWDORBHRTELRVEWV) AY Y ATHH L T 5,

5 Transvection (%¢Z%) &\ ) GBI — D ERZ FEOFEN R W20, 5 (Alderson) |
T198 I SN/ HiETH 5 (Alderson 1965 FBER  p. 95) .
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